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# JERE HAGE
1 acquire new customers R
2 affordable FofE<, BFEZ
3 anniversary Rl H
4 assortment Sz e 7 —h Ak
5 back office PRI F T 4 A (FEHERR)
6 be responsible for o i e I
7 beat plan FHE (DT AR D
8 booming JRAT B
9 boost w5, FERIED
10 | bounce backs (D) RD, A—=/LDRD
11 | brand awareness AN
12 | brand equity 77N fE
13 | buzz 79735
14 | by the book HLAEvIZ
15 | categorization Sk
16 |click rate V7L —h
17 | Cold call a2 (B NIZERET5)
18 | collaboration V= VAT 4T L 0 (Bl 375
19 | commitment ZERE/ PR /KR
20 competency aE A —
21 | competitive W1 D%
22 | compliance OV TIAT VA EA ST
23 | conversion AL N—Var (RIEITOIRNRD, 72E)
24 | customer retention R AHERT
25 customer satisfactions JBR 725 it 2
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26 | decay curve Firy B
27 | demography PNIEE T e
28 | depreciation PR fE AT
29 | discretion HE
30 |dominate BALE HDD
31 | Drill down TR
32 | existing customer MR D%
33 | exposure IHTZE RIS, 728)
34 | feature R
35 | free shipping R
36 | get the ball rolling AH—hSHD
37 | give the thumbs up A
38 |gratis BT
39 | hit goal HAEIZE<
40 |in a nutshell A NEEHE
41 | in the loop / out of the loop | ffff5 5 /gD 4t
42 | incremental revenue H4 20
43 | insertion TN PTOIABTF F (T2L)
44 | job posting NFBAR
45 | landing page T T4 T GEHL) R—
46 |lapsed BENCLE-72(F)
47 |learning curve Z—="7"71—7 (experimental curve)
48 |leverage ) AT TS
49 long tail 0T =)L
50 | markdown [ENNA
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51 | market penetration TSHRB L -5 N
52 | market research A
53 | meet goal HEEAZER T D
54 | missed goal HAZIZ D20
55 | obsolete 1A
56 |open rate SRS
57 | opportunity (RFERE T RAD) H
58 | out of the loop (in the loop) | #B5ME (fhREN)
59 | outdated RO
60 | pay in advance ATEAUY
61 | penetrate (7T RBINIREN) RFET S
62 |person in charge STy
63 | personalization NG R ETH
64 | PL/ Product Liability REW EAT:
65 | postpone a meeting DT IEHT D
66 | potential customers LR
67 | preference Iief- -
68 | price competition flfik& 58
69 | procedures FE
70 | progress AR TR
71 | proofread ®IE
72 | purchaser fs NE
73 | recover BRS ., FET5
74 | reminder fRefiE - e Mt
75 | reputation Ff] R
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76 | resign 95
77 | retention U ia (kR
78 | Scalable A—Z7 v FHAIRIREZR
79 | screening Tl IRE/ AT ) —= T
80 |secondary FIBhAO 72/ IR 72
81 |segmentation Ganl
. EILEXF R IE (v A2 | BV AL
82 sell in and sell through o
83 |send a reminder e iEle 4%
84 |set up a meeting DA PETD
85 | snail mail i (B A—/LT7e<)
86 | Stakeholders AT — I RN — (BRE)
87 | static FRAY72 . [EE D
88 | stimulate RS2
89 | subscribers fig e
90 | superior H]
91 |synergy with w18, FsR(EH
92 | tactics R
93 |terms and conditions P SLE
94 | unprofitable EANDYAANE 137 VAN
95 |validate ~Z /T D
96 |value filfifiEl, BEFTH
97 |views RI7 B
98 | win-win situation AT
99 | workshop D= ay
100 |wrap up FE0D
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